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• The information presented in this presentation is for general information only, and 
is based on guidelines and practices generally accepted within the mortgage 
finance industry and is not intended to be all-inclusive. MGIC makes no 
representations or warranties of any kind with respect to the accuracy, 
completeness or suitability for any purpose of the information contained in this 
presentation. 

• MGIC expressly disclaims any and all warranties, express or implied, including 
without limitation warranties of merchantability and fitness for a particular purpose 
regarding these materials and this presentation. In no event will MGIC be liable for 
any direct, indirect, incidental, punitive or consequential damages of any kind with 
respect to the presentation or materials provided. 

• All examples are hypothetical and are for illustrative purposes only. This 
presentation is not intended and should not be interpreted or relied upon as legal 
advice. We encourage you to seek advice from a qualified professional. 



Affordable Lending

presented by:

Ivonne E. Rodríguez-Colón, 
PR MGIC Operations Manager 



MGIC Go! Is the Fastest, Easiest Way to Get 
MI With DU® or Loan Product Advisor ®

DU® is a registered Fannie Mae service mark; Loan Product Advisor ® is a registered Freddie Mac service mark.



Overlays are subject to MGIC underwriter 
discretion.

*97% LTV is acceptable for a financed 
single premium or split up front.

**The lowest of all Borrower Indicator 
Scores – the lower of 2 or the middle of 3 
credit scores for each borrower. If any 
borrower has no credit score, see UWG
2.03.02



Condominiums
Old Process

• Project compliance was verified with the following: 

 Short form vs. Full form – FNMA

 In-house Lender Form

New Process

• MGIC condominium questionnaire is the only required
document for mortgage insurance submission effective
June 1, 2017.



New Condominium Questionnaire



Condominium Project Review

Some differences between Conforming

and Non-Conforming :

• Delinquency ratios vary from more than 31 days for 
Non-Go! vs. 60 days for MGIC Go!

• Percentage for the reserves account of deferred 
maintenance which can make the loan MGIC Go! 
(10%) or non-Go! (5%). Both are insurable for 
MGIC if all other requirements are met

• The commercial area for conforming loans is 25% but 
for MGIC is 20%



Additional Requirements for MGIC 
non-Go! Condominium Projects

Projects with > 10 units
• Construction of the project or phase is greater 

than 90% complete
• At least 51% of the units are sold and conveyed 

to owner-occupants for use as primary 
residence or second home

• Max investor ownership – up to 30% of the 
units

• No single entity owns more than 10% of the 
units

• No more than 15% of the units are more than 30 
or more days delinquent on HOA fees



Additional Requirements for MGIC 
non-Go! Condominium Projects

• No more than 20% of the total building square 
footage is used for commercial purposes

• Max MGIC-insured units – up to 33% of the 
units sold in the project

Changes in Projects with 4-10 units
• No more than 25% of the units are more than 30 

or more days delinquent on HOA fees
• No space within the development is used for 

commercial purposes



Business Opportunities

presented by:

Todd Pittman, 
Managing Director, Southeast
Region



• The information presented in this presentation is for general information only, and 
is based on guidelines and practices generally accepted within the mortgage 
finance industry and is not intended to be all-inclusive. MGIC makes no 
representations or warranties of any kind with respect to the accuracy, 
completeness or suitability for any purpose of the information contained in this 
presentation. 

• MGIC expressly disclaims any and all warranties, express or implied, including 
without limitation warranties of merchantability and fitness for a particular purpose 
regarding these materials and this presentation. In no event will MGIC be liable for 
any direct, indirect, incidental, punitive or consequential damages of any kind with 
respect to the presentation or materials provided. 

• All examples are hypothetical and are for illustrative purposes only. This 
presentation is not intended and should not be interpreted or relied upon as legal 
advice. We encourage you to seek advice from a qualified professional. 



• The nation’s oldest private mortgage insurer, 
with insurance in force of $183.5 billion

• $4.6 billion cash and investment portfolio as of 
3/31/2017, which generates investment 
income (excludes $451 million at holding 
company)

• Preliminary risk-to-capital was 9.9:1 as of  
3/31/2017

• $1.3 billion reserved for future claim 
payments as of 3/31/2017

Who we are



• In 1957 Max Karl founded the modern MI 
industry and MGIC in Milwaukee, WI

• ~800 employees, including an 
experienced sales and underwriting team 
covering the United States, Puerto Rico 
and Guam

Who we are



What we do

• Take first-loss credit position on low 
down payment residential mortgages

• Reduce cost for borrowers and promote 
risk-sharing compared to FHA

• Enable private investments in mortgage 
credit risk

• Provide long-term credit enhancement 
options to investors  



What we focus on

• Expanding opportunities for responsible 
borrowers to achieve and sustain 
homeownership

• Maximizing the amount of new business 
written 

• Maintaining rational underwriting 
guidelines and pricing



What we focus on

• Mitigating losses in a professional and 
responsible manner

• Maintaining industry leading cost 
advantage



Business Opportunities

MGIC in Puerto Rico:

• Currently the only mortgage insurance 
company on the island

• Insuring since 1967

• Committed to making homeownership 
affordable



Performance



Follow us!

@mgic
Linkedin.com/company/mgic

mgic.com/mgicconnects
MGICvideos



Thank you… 

… for choosing MGIC for your mortgage 
insurance needs
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